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Welcome to this extremely valuable report! I’'m excited that you downloaded it
because | know that it has the power to save you tens of thousands of dollars over
the life of your next mortgage, and any other mortgage loan that you get after
that!

The reason | wrote this report is purely out of frustration of seeing client after
client coming to my office and discussing their previous mortgage experiences.

They feel guilty about owning their home because they
realize they’ve wasted so much money paying for the
wrong mortgage. This money could’ve been used to
purchase a much needed car, plan for retirement, or
even pay for their children’s college education!

Although that money is now gone, it doesn’t mean that
it’s too late to do those things!

So I've taken personal responsibility to change this vicious cycle and write a report
that | distribute freely so my clients and other homeowners can make better
decisions regarding their home mortgages.

For the purposes of this report, let’s focus on the valuable information that you
ABSOLUTELY must know in order to get the best terms on your next mortgage
refinance loan.

You see, at Fairway Independent Mortgage Corporation, we strive to educate our
clients and community in order to increase responsible home ownership that
affects everyone, especially you and your family.

So, with that said, let’s get started with the 5 most critical questions your must
ask to get the best mortgage terms on your next mortgage refinance!

CRITICAL QUESTIONS # 1 — Does This Mortgage Fit In With My
Financial Goals Both Short Term And Long Term?



It’s sad to say, but most traditional loan officers don’t have the slightest clue
what’s important to you about your financial goals. They don’t even ask what
those financial goals are.

So how could they recommend what mortgage is best for you?

This question is powerful for a few reasons, but most importantly for this: if the
loan officer hasn’t asked about your financial goals, you may be sitting with the
wrong person.

Think about it. At first glance, a 15 year fixed mortgage looks pretty good
considering the interest rate is usually lower than a 30 year and you pay off the
mortgage much sooner.

However, if you're goal is to become debt free from everything but your
mortgage (for possible tax benefits) and move on to a bigger home for your family
within the next 5 years, then it would make sense to go with a 30 year mortgage
(since you will not be paying off your home in 5 years) and using the difference of
the lower payment to pay off everything else.

But again, without knowing your financial goals, it’s easy for traditional loan
officers to trap you in the wrong mortgage (whether they know it or not)!

On the other hand, during our complimentary consultation, we spend quality time
with you to understand what you’d like to accomplish and custom-tailor a
mortgage plan to help you get there much faster.

Best of all, this consultation is absolutely FREE. When you call the office today,
we’ll be certain to address your most important concerns about refinancing
your mortgage, answer each and every question that you have, and show you
different mortgage options and how they affect your financial plans.

CRITICAL QUESTIONS # 2 —How Long Will It Take Me To Break Even
With The Closing Costs?



Here’s another great question that usually scares traditional loan officers. It also
exposes them of their higher than normal loan fees.

The truth is, every mortgage has charges and fees associated with it. Even “free
loans” have charges and fees, but they are paid up front by the lender and
charged back to the borrower in the form of higher interest rates paid over the
life of the loan.

What’s most important is how long it’ll take you to break even and start realizing
the savings on your new mortgage. This is crucial because it’s a good gauge of
whether one mortgage is better than another.

Say you opt for mortgage option 1 that will save you $450 a month but costs you
$6000 up front in charges and fees. But you also have mortgage option 2 where
you pay only $3500 up front and save $200 a month.

Which one makes more sense? From the cost standpoint, you may say that the
$3500 option is best. However, upon calculating the true breakeven point and
return on investment, the numbers will tell you differently.

24 Month Savings
(After break even)

Upfront Cost Monthly Savings Break Even In:

Option 1 S450 13.33 Months $4,500.00
Option 2 $200 17.50 Months $1,200.00
DIFFERENCE $3,300.00

This example isn’t to say that it always makes sense to pay the most upfront. The
reason | gave you this example is to show you that you absolutely need the
breakeven point on the mortgage costs to better select the right mortgage for
you.

CRITICAL QUESTIONS # 3 —Is There A Need To Work On My Credit
Before Applying For This Loan?



In these current economic times where banks have completely tightened up on
their guidelines, and optimal credit score is not only necessary, but critical to
getting the best interest rates and loan terms available.

The traditional loan officer will look at your credit report and find a mortgage (if
possible) that fits your current credit condition.

They rarely take personal responsibility for identifying items on your credit that
can boost your credit score by as much as 85 points in less than 30 days and save
you tons of money on interest.

When we meet with your during our complimentary consultation, we thoroughly
investigate your credit report to make certain there aren’t any actions that can be
taken to boost your credit score.

We prefer doing a little extra work up front to get you into the right mortgage
than simply providing any ol’ mortgage product, whether it’s the best for you or
not!

Call us today to schedule your complimentary consultation to find out the best
options on your mortgage refinance.

CRITICAL QUESTIONS # 4 — Does It Make Sense To Pay Off My Other
Debt?

This is a good question that many people wonder about if they have other debt,
such as auto loans, credit card debt, or other installment loans. The problem is
that most traditional loan officers quickly say yes to increase your loan amount
and their fees.

To truly know the answer, there are things to consider. Some other these
considerations include:

9 Is the current debt tax deductible? Will it be if l include it in my mortgage?
9 Will the accounts be paid off soon or on a longer term basis?



9 Does your current debt (other than the mortgage) have high interest rates
that are difficult to manage?

9 Will your monthly payment structure greatly improve your cash flow if you
consolidated everything into the mortgage?

9 Are you tapping our all your equity or will you still have enough equity in
the home?

Once you answer some of these questions, you’ll be better equipped to
determine if it does in fact make sense to pay your other debts with your
refinance loan.

The easy part is during your complimentary consultation with us, we’ll give you a
side by side comparison of the payments for your mortgage and other debts
compared to your mortgage payment after consolidating your other debt (if
necessary).

Call our office today to schedule your complimentary consultation where we’ll
show you how these options affect your monthly cash flow!

CRITICAL QUESTIONS # 5 —Before | Commit To Working With You, Can
You Show Me The Feedback Of Others Who've Worked With You?

| know that sometimes, working with someone new could be scary. | remember a
time when | went to a new dentist wondering if I'd make it out alive!

Working with a mortgage advisor is similar. They’re dealing with one of the most
important things in your life; your home (no, not your teeth!).

However, what made my visit at the dentist a lot easier was the fact that every
patient that walked out of the appointment was happy and had a fresh smile on
their face. To me, that was the evidence | needed to know that I’d be safe.

How does this relate to your mortgage experience? Although you may not know
the new mortgage advisor yet, there are ways to find out what other people think
about their service.



The funny thing is, many loan officers don’t get testimonials or success stories
from their clients since they worry more about the mortgage transaction than the
actual client!

However, on our website, we have many success stories that our clients happily
give us expressing their appreciation for the level of service we provide them.
They even let us post their testimonials on our website!

When you schedule your complimentary consultation with us, we’d be more than
happy to show you what other people are saying about us so you feel comfortable
with whom you’re working with.

We wouldn’t be surprised if at the end of your refinance, you hand us over a
testimonial of your own!

As you can easily see, we’re not your typical loan officers; we’re Certified
Mortgage Advisors who really care about how your mortgage fits into your overall
financial goals.

We're happy to provide you with everything you’ll need to refinance your
mortgage with the best terms available to you. And, we’ll gladly answer any of
these questions to make certain we understand what’s truly important to you
about your mortgage loan.

All you have to do is call our office to schedule your complimentary
consultation.

Once again, we thank you for requesting and reading this report. We're here to
serve you with your home mortgage needs!

Be sure to pick up the phone and call our office right now (while this is still fresh

on your mind) at 847-487-9915 to schedule your complimentary consultation!

Sincerely,



Kevin, Matt, and Don

Kevin McGovern, Matt Brua, and Don Elbert
Your Personal Mortgage Advisors for Life!

Fairway Independent Mortgage Corporation
1000 Rand Road Suite 100
Wauconda, IL 60084

P: 847-487-9915
F: 847-416-8084
www.NorthernlllinoisMortgagePros.com
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